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We are working to ensure that our customers and partners can develop their businesses in  
a sustainable way. Sustainability contributes to profitability but also benefits society. In every 
industry, we aim to create new value for customers, the environment and society at large.  
Every second, our recycling activities contribute to better management of the resources in mines, 
forests, soil, water and air. We also strive constantly to develop sustainable transport solutions 
across all our businesses. This is value that we all benefit from.

In addition, we process and trade steel and aluminum, trade in oil and metals on the international 
market and have extensive financial operations. 

Our group is part of the Stena Sphere. Our owners have a strong set of values, which in the Stena 
Metall Group is represented in the form of our core values, Simplicity, Reliability and Development.  
We have an explicit focus on safety and the vision to create a Stena without accidents.

PLEASE VISIT US ONLINE

On our website you can read about our collaborations, 
values, products and services, as well as finding 
contact information. We are also on Facebook, 
LinkedIn and have our own YouTube channel. If you 
would like to learn more about our principal owner’s 
values, you can download “Principles, convictions  
and basic values” from www.stena.com. 

You can find out more about Stena’s values, Simplicity, 
Reliability and Development at www.stenametall.com

OUR GROUP IS PART OF THE STENA SPHERE,  
WHICH CONSISTS OF THREE PARENT COMPANIES:

STENA AB 
STENA SESSAN AB 
STENA METALL AB

ALTOGETHER, WE ARE ABOUT 3,200 EMPLOYEES
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RECYCLING

The Group provides recycling services in  
five geographic markets under the name 
Stena Recycling. Waste from the whole of 
society is processed at one of approximately 
150 facilities and is sold to steel, metal and 
paper mills, and other customers worldwide. 

www.stenarecycling.com  
www.stenametalinternational.com

TRADING

Stena Metal Inc. trades in scrap, pig iron,  
hot briquetted iron and finished steel 
products. The company’s headquarters  
are in Southport, Connecticut, USA.

www.stenametal.com

ELECTRONICS RECYCLING 

End-of-life electronic and electrical 
equipment is collected, processed and 
recycled at 19 facilities in seven countries.  

www.stenatechnoworld.com 

ALUMINIUM

Stena Aluminium is the Nordic region’s  
leading producer of aluminium by recycling.  
It serves customers in the aluminium  
foundry industry. 

www.stenaaluminium.com 

OPERATING OVERVIEW 

STEEL 

Stena Stål, with facilities in Sweden and 
Norway, offers a wide range of steel products, 
steel pre-treatment and slitting and cut to 
length of sheet. 

www.stenastal.se

COMPONENTS

Stena Components has facilities in Nybro  
and Molkom and manufactures cut and 
CNC-processed steel products for industry.

www.stenacomponents.se

OIL 

Stena Oil is the largest Nordic supplier of 
bunker oil and marine total waste solutions  
to vessels in Skagerrak, Kattegat and the 
North Sea area. 

www.stenaoil.com

FINANCE 

Business Area Finance handles  
financial activities and serves as  
the Group’s internal bank. 

www.stenametall.com



EBITDA (SEK 774 MILLION)

SHAREHOLDERS’ EQUITY  
(SEK 4,225 MILLION)

AVERAGE NUMBER OF EMPLOYEES  
(3,335 PEOPLE)

NET SALES (SEK 20,626 MILLION)

OPERATING INCOME  
(SEK 180 MILLION)

EQUITY/ASSETS RATIO (36.2 %)

1,174

3,224

19,733

658

36.5

4,585

The magnificent St. Mary’s Church seen 
from a narrow street in the Polish port city of 
Gdansk. Poland is one of the countries where 
the Stena Metall Group has had recycling 
operations for many years.
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In a still volatile market with falling 
prices for raw materials, the Stena 
Metall Group improved its earnings 
compared with the previous financial 
year. This is thanks to strong business 
acumen, better market position and 
the continuation of focused improve-
ment programs. Profit (before tax)  
for the financial year 2014/2015  
was 481 million SEK.

Stena Technoworld has substantially advanced  
its positions and created favorable conditions  
for future development.

Stena Aluminium delivered a good result due  
to increased productivity and better demand for 
customer-specific alloys.

In a changeable Swedish steel market, Stena Stål 
increased its market share during the year. 
However, the weak international steel market 
continues to put pressure on profitability even 
though the result was better than the previous year.

In order to increase focus, autonomy and profitability, 
industrial component manufacturing was separated 
from Stena Stål during the financial year. Stena 
Components has now formed its own business  
area under new management.

With better utilization of capacity and focused 
business acumen in the domestic market, Stena Oil 
performed well in the financial year.

Stena Metall Finans continues to make a highly 
valuable contribution to the Group’s financial future, 
while once again delivering strong results with 
balanced levels of risk.

CHIEF EXECUTIVE  
OFFICER’S COMMENT

The year was characterized by volatile market 
conditions with the prices of raw materials falling 
sharply. Without the help of external factors,  
the Group’s various business areas have shown  
a better result than the previous year. This is  
due to continued financial discipline, combined  
with focused measures, as part of the ongoing 
improvement programs initiated a few years ago.

It is pleasing to note that we have seen increased 
volumes despite tough market conditions. This 
increase is the result of an improved market 
position. Stena Recycling is developing very well, 
with a strong performance in Sweden and significant 
improvements in Norway and Denmark. Both our 
Finnish and Polish operations are progressing 
according to plan. It is exciting to follow the 
continued cultural journey our recycling business  
is taking to further develop its role as an attractive, 
value-generating partner for our customers. The 
aim is to consolidate our position as the Nordic 
countries’ leading recycling company. Our customized 
supply of raw materials, combined with a global 
customer base, has continued to produce good 
sales despite the challenging market.

“In a still volatile market with falling 
prices for raw materials, the Stena 
Metall Group improved its earnings 
compared with the previous 
financialyear.”
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CEO, Anders Jansson, in 
conversation with Jonas 
Ranshede and Magnus 
Bornell, from Stena 
Recycling. To the right: 
Staffan Persson, Country 
Manager of Stena Recycling 
Sweden. This picture was 
taken at Stena Recycling’s  
facility in Malmö.

There are still difficult conditions in the majority of  
the commodity-based markets in which we operate. 
We must, therefore, continue to make improvements 
through our own actions. An essential element is to 
retain our focus on improving quality and expertise, 
including training in leadership as well as product and 
material knowledge. In parallel, the development of our 
"lean" programs for production and branch operation 
create greater professional stability.

We are continuing to focus on research and develop-
ment, especially in the recycling area, creating new 
business ideas and providing support for development.

Construction of the Stena Nordic Recycling Center  
in Halmstad is under way. This will become the most 
modern recycling facility in the Nordic countries. It  
is our aim to remain at the cutting edge and we will 
continue to develop and invest in the best recycling 
technology. Our investments in production are 
important, not only for Stena and our customers,  
but also for the environment. New energy efficient 
processes enable increased recycling and reduce 
landfill volumes. Together with our customers and 
partners, we are creating value that contributes  
to a sustainable society.

The Stena Metall Group significantly reduced its 
number of accidents during 2014/2015. This is the 

result of many years’ work to improve safety in all  
our operations. It is our belief that all accidents are 
preventable. Improving safety is an important part  
of our work and how we, in the Stena Metall Group, 
want to run our business.

Challenging market conditions mean we must be 
adaptable. Change must come from what we ourselves 
can control – we cannot rely on help from external 
factors. In the current business climate, we have, for 
some time, been forced to make necessary adjust-
ments. This is likely to continue. I am very impressed  
by the strong business acumen and the capacity for 
continuous improvement that exists within our Group.

At the start of the current financial year, the fall in 
commodity prices has accelerated. Overall, the market  
is affected by a significant oversupply of, mainly, 
ferrous scrap, which at the time of writing puts great 
pressure on operators in the recycling market. We must 
react to this market instability. The Stena Metall Group  
is well equipped to handle the situation. With continued 
focus on internal improvements and maintaining 
financial discipline, I expect that we will continue  
to strengthen our market positions.
 
Goteborg, October 21, 2015
Anders Jansson
President and CEO
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PRICE TRENDS

The financial year was characterized by sharply falling prices for many of the 
Group’s key raw materials. The main reasons were increased supply along with  
a slowdown in the Chinese economy. This has caused instability in many markets.

The financial year was characterized by 
sharply falling prices for the Group’s key raw 
materials. These occurred during periods of 
high volatility. Particularly noticeable were 
oil prices, which were halved. An almost 
equally large fall was recorded in nickel 
prices. Copper and aluminum prices each 
fell by around 25 percent. The Greek crisis 
and, as a result, uncertainty surrounding the 
Euro also had an effect. Another reason for 
falling prices are the problems in Russia  
and Ukraine. However, the main factor is 
increased mining combined with weak 
Chinese development which has resulted in 
instability. China alone accounts for up to 40 
percent of the global consumption of several 
metals. The main cause for the fall in oil 
prices is increased supply, while consump-
tion has been slightly lower than expected. 
We are entering a new year with relatively 
low raw material prices but with great 
uncertainty surrounding China’s slowdown 
and the resulting effects of this. 

NON-FERROUS METALS

When the financial year began, the outlook 
for European economic recovery was 
increasingly uncertain. China’s slowdown 
reduced economic activity and prices on the 

Chinese and Taiwanese steel grades. But 
falling ferrous, nickel, chromium and 
molybdenum prices have put the absolute 
price of stainless scrap under pressure. 

STEEL

During the financial year, Stena Stål’s 
volumes increased by six percent against 
the previous year, compared with overall 
market trends that have shown no increase 
in volumes. The greatest increases were for 
sheet, strip and reinforcing bars. Price 
fluctuations were unusually small during  
the year. The range of stainless steel grades 
stand out, however, as alloys have fallen 
from a previous high level. Despite the 
drastic drop in prices for raw materials, prices 
for steel have held up well. So far, steel mills 
have not passed their lower costs on to the 
market. With continuing low raw material 
prices and a market increasingly flooded 
with cheap Asian materials, supply is clearly 
greater than demand. 

RECOVERED PAPER

In the last financial year, the market for 
recovered newspapers fluctuated, 
experiencing low demand and falling prices, 

London Metal Exchange (LME) came under 
pressure in the autumn. In line with the 
slump in iron ore and oil prices, copper 
prices fell spectacularly. In 2014, the nickel 
price rose, due to the Indonesian export ban, 
but over the whole financial year almost 
halved. In May, LME metals experienced a 
short-lived rally, responding to the fact that 
the dollar was stronger than it had been in 
four years, but in late August prices fell to 
the lowest levels in five or six years. China is 
reinforcing the seriousness of the situation 
by keeping their production capacity up and 
exporting its surplus, particularly of 
aluminum. 

Stena’s markets for non-ferrous scrap have 
not been as dramatic as those of the LME.
We have seen steady demand from China 
due to the focus on quality improvements  
of recent years. In a challenging market, 
Stena is a preferred supplier and therefore 
has access to the existing levels of demand.  
The scrap aluminum market has seen  
strong demand for alloyed scrap deliveries  
to the automotive industry. The market for 
stainless steel scrap has stabilized, with 
good demand from European manufacturers 
and has benefited from the imposition of 
European anti-dumping duties on some 

Nickel (USD/tonne), LME Copper (USD/tonne), LME Aluminium (USD/tonne), LME
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while the year ended with high demand  
and higher sales prices. The collection of 
newspapers in Sweden declined by around 
14 percent in the first half of 2015 compared 
with the same period last year. This is a 
trend throughout Europe caused by lower 
magazine and newspaper sales. During the 
year, the market for other grades of graphic 
paper was strong, experiencing positive 
price trends.

The financial year was characterized by a 
strong market for recycled paper as packag-
ing material. Chinese buyers were very 
active in the spring, which pushed up prices 
in Europe. Since July however, they have 
fallen sharply due to falling demand in Asia.

FERROUS SCRAP

During the financial year, ferrous scrap 
prices fell by over 30 percent. The main 
reasons were major increases in the supply 
of iron ore and falling demand for steel in 
China (while steel production continued to 
increase). During the year, Chinese exports 
of semi-finished and finished steel products 
amounted to approximately 10 million 
tonnes per month. This is a new arrival on 

the international market as it has previously 
been absorbed by the Chinese market.

In Europe, the demand for steel recovered 
somewhat as a result of monetary stimulus 
which weakened the Euro and increased 
competitiveness. This, periodically, kept 
European prices relatively stable. 

North American prices have been strong. 
Gradually falling steel prices in the USA have 
reduced interest in imports and, therefore, 
domestic demand has been relatively good.

FREIGHT

The financial year’s weak freight market 
was expected to continue throughout the 
summer but improved in some areas. Some 
destinations saw plenty of tonnage which 
kept those prices down. A relatively large 
oversupply of tonnage remains which is 
expected to keep freight prices low. 

OIL

During the financial year, the price of Brent 
Crude Oil fell from 100 to 48 USD per barrel. 
This is the lowest price level since December 

China alone accounts for around  
40 percent of the global consumption  
of several metals.

2008. The financial year started with 
relatively high price levels but saw an 
unexpectedly sharp fall. This was due to 
Saudi Arabia’s strategy of increased output  
to counter the increasing production of  
shale oil in the USA. Lower growth in global 
demand has also contributed to the price fall.

The US shale oil industry has been  
severely affected, though production is  
now becoming more efficient by focusing  
on productive regions. Demand for gasoline  
in China is strong, while demand for diesel 
remains low, mainly due to a weaker 
construction sector. 

Iran’s nuclear agreement, signed in June, 
caused prices to fall by seven USD per barrel 
(a 12 percent fall) in less than a week. This 
agreement has lead to even larger volumes 
in an already over supplied market.

* All graphs on this page refer to prices during the 
period September 1, 2012 to September 16, 2015. 
All graphs indicate monthly figures.  
Sources: MBR and Stena Metall.

40

Ferrous Scrap (USD/tonne),  
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IT STARTS
HERE.



We help our customers and partners develop their businesses  
in sustainable ways. Sustainability contributes to profitability but 
also benefits society as a whole. 

Companies and local authorities want to know what happens to 
their material after it has been collected for recycling. Shipping 
requires cleaner fuel and intelligent marine total waste management 
solutions. EU requirements for car and electronics recycling, for 
example, are becoming stricter. We must enable more of today’s 
used cars, electronics and other manufactured goods become  
the raw materials for tomorrow’s products.

This is why we are building the Nordic countries’ most modern 
recycling plant. This is why we produce new high-quality aluminum 
raw material by recycling. This is why we go the whole way to meet 
EU requirements for cleaner marine fuels. This is why we work 
together with customers, government agencies and universities  
on waste minimization, design for recycling and solutions to 
tomorrow’s resource management challenges.

Together, we can make a difference.
Together, we’re working to find sustainable solutions. 
Together, we create more value every day.
Our work never ends. On the contrary, this is just the beginning.

It starts here.  

TOGETHER, TOWARDS A SUSTAINABLE FUTURE

IT STARTS
HERE.



Together,  
we’re working to  
find sustainable  
solutions. 
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On the following pages, you will find some interesting examples of how we are contributing to sustainability 
and creating value together with customers, government authorities and other parts of society.
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Gerry Lundberg and Emma Carlsson, two employees 
at Stena’s shredding facility in Halmstad. 
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TOGETHER,  
WE CREATE VALUE

REFRIGERANTS  
BECOME ENERGY

Stena Technoworld’s refrigerator recycling 
facility in Baumholder, Germany, celebrates 
20 years in existence – it has also reached  
another milestone by creating a unique 
process for recycling climate-damaging 
refrigerants. Freon and pentane gases are 
treated in an environmentally safe manner  
in a closed system. The energy recovered  
from these gases is recycled directly on site 
and used at the facility. This is both efficient  
and sustainable.

AWARDS FOR ENVIRONMENTAL 
INVESTMENTS

Over a number of years, Stena Aluminium has 
made substantial environmental investments 
in Älmhult that have, among other things, 
resulted in lower emissions, odor elimination 
and contributed to the district heating system. 
This work has been highly praised in many 
contexts and received awards in recent years. 
The latest is the 2015 Air Quality Prize, 
awarded by the Kronoberg Air Protection 
Association, who were impressed by the 
results and justified the award by stating that, 
“the company’s environmental work sets an 
example for the rest of Europe.”

WASTE BECOMES PRODUCT 

This year, Stena Recycling became the first 
company in Sweden to market a product that 
was previously classified as hazardous waste. 
Waste oil is something that the company 
normally processes for energy recovery. It can 
now, after extra treatment, be converted into  
a product comparable to the heavy fuel oils 
produced from virgin raw materials. Converting 
waste into product is the right move from a 
sustainability perspective. Customers get a 
quality assured product through innovative 
recycling which benefits both them and  
Stena Recycling.

NEW MARINE FUEL  
SAVES MONEY AND THE  
ENVIRONMENT

In order to meet new EU sulfur directives, 
Stena Oil began extensive work on producing  
a new marine fuel. To get below the 0.1 percent 
sulfur limit, it is necessary to move away  
from traditional bunker oil into something 
completely new. After extensive research  
and rigorous testing, with a number of oil 
companies, a hybrid solution was successfully 
developed that keeps customer fuel costs 
down and meets sulfur level requirements. 
The new fuel, known as ECA-oil, is now  
being delivered to Stena Oil’s customers. 

This many high school students received 
the Stena Circular Economy Award, 
presented for the first time in 2015. 
The scholarship encourages student 
engagement in sustainability issues. 

Stena Technoworld’s refrigerator  
recycling facility in Baumholder, Germany, 
celebrates its 20 year anniversary.

23

20
3.9 tonnes of recycled paper  

were collected by H&M employees 
during Conscious Week

SUSTAINABILITY IS THE THEME  
OF H&M’S CONSCIOUS WEEK 
Stena Recycling Poland was H&M Logistics’ main partner when they arranged a Conscious Week. 
The goal was to raise awareness of environmental and sustainability issues among its employees. 
Stena experts gave presentations and arranged competitions that helped explain the importance 
of proper sorting and how different materials are recycled. H&M has taken on the challenge of 
making fashion sustainable and sustainability fashionable. The collaboration with Stena, during 
Conscious Week, contributed to that vision.

In collaboration with customers, local authorities and other parts of society, we create  
value and contribute to sustainable development. Here are some examples.
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In a sustainable society, we need to get better at using 
old cars, electronics and other products as raw material 
resources for the products of tomorrow. This is why the 
Stena Metall Group is making its largest production 
investment so far – in order to recycle more materials, 
particularly from cars and electronics. With modern 
technology, recycling is being taken to a whole new level.

FUTURE  
RECYCLING

The Stena Nordic Recycling Center will be an important resource for 
recycling and processing raw materials in the Nordic countries. This is 
where it starts. Discarded electronic products and unsorted material from 
ground down cars, for example, will be fed in at one end. At the other end, 
out will come clean, high-quality material fractions. These will include 
metals, plastics and fuel, ready to be shipped to smelters, steel mills, the 
plastics industry and power plants in Sweden and the rest of the world.

The Stena Nordic Recycling Center will be one of the most modern 
recycling facilities in Europe. Installation of the new technology will be 
carried out in stages, over a number of years, at a site outside Halmstad in 
south west Sweden. It will bring several recycling processes together on 
the same site, which will minimize transportation and provide the most 
efficient production of new raw materials. Halmstad was selected due to 
its central location in relation to other Nordic countries. Proximity to an 
efficient road network, good rail connections and the Port of Halmstad  
will make this an environmentally sound recycling hub.

Through our established collaborations with customers, government 
agencies and universities, we will make the most of every opportunity at 
the Stena Nordic Recycling Center. Welcome to the future of recycling.

To see a film about the Stena Nordic Recycling Center,  
visit youtube.com /stenametall

With our new processes,  
we will increase material 
recyclingbymorethan 
30 percent*.

30

95 PERCENT OF  
A CAR RETURNED
At the Stena Nordic Recycling Center, 
in collaboration with car dismantlers 
and manufacturers, we are reaching 
the ELV Directive which states that  
95 percent of every end-of-life vehicle 
should be recycled.

LESS SENT TO LANDFILL
Better recycling means less waste is 
left over. The amount sent to landfill 
sites will be less than half compared 
with today.

NEW JOBS AT A RECYCLED 
 INDUSTRIAL SITE
The Stena Nordic Recycling Center  
is bringing new life to a large, disused 
glass factory and creating new jobs. 

ENVIRONMENTALLY 
SOUND TRANSPORT
Proximity to the Port of Halmstad 
means that a good deal of 
transportation to and from the  
plant can be made by boat. The  
rail connections are also good.

* Excluding ferrous, for which we already 
have an optimized process.
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The proportion of material 
thatcanberecycledinto
electricityanddistrictheating
willbetwiceaslarge–instead
ofbecomingresidualwaste.2

At the Stena Nordic Recycling Center, the chimney from 
the former glass factory has been left as a landmark.  
The chimney is no longer in use but the buildings are filled 
with new and innovative recycling processes.
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With increased expertise and extensive knowledge of the customer’s business, Stena Recycling 
has developed its offering in all markets which has led to improved results and new business. 
Coordination between countries has given customers even more benefits.

Each year, around five million tonnes of 
waste are recycled at Stena Recycling’s  
150 sites across the Nordic countries and 
Poland. The task is to process ferrous, 
non-ferrous, paper, plastic, hazardous 
waste and other waste into new raw 
material which can be returned into 
circulation. This has obvious environmental 
benefits, but is also of great value to all  
of the approximately 100,000 customers 
with whom Stena Recycling collaborates. 

The financial year has brought sharp  
swings in commodity prices and volumes.
– This is a challenging situation for a 
company like Stena Recycling. We have  
put a great deal of effort into working in 
smarter, more efficient ways in all the 
countries where we operate and this has 
paid off, says Anders Jansson, CEO of the 
Group and Acting Head of Business Area 
Recycling.

In the past year, the organization has been 
streamlined, with a major focus on 
collaboration across borders. Internal 
functions such as logistics and sales 
support systems have been coordinated. 
Among other things, investments in digital 
technology make it possible to visualize the 

customer’s site. Together, Stena and the 
customer can create solutions for where to 
best place equipment and solve logistical 
issues.

In Halmstad, construction began on the new 
high-tech recycling facility, the Stena Nordic 
Recycling Center. Material from Stena’s 
recycling units throughout the entire Nordic 
region will be processed at the center, which 
is the largest investment to date for the 
Stena Metall Group.

– This will be one of the most modern 
recycling facilities in Europe, with processes 
that achieve substantially higher recycling 
rates than currently used technology. This 
means that we will be able to create more 
value together with our customers. Better 
logistics and more efficient production will 
also reduce the environmental impact. The 
facility will become a center of excellence, 
with close links to research and develop-
ment, says Anders Jansson.

In all its markets, Stena Recycling is 
continuing to invest in increasing its 
extensive expertise in different types of 
business. Stena Recycling will be a partner 
that not only knows everything about 

MOVING AHEAD THROUGH 
JOINT EFFORTS 

recycling but also understands customers’ 
specific needs and their respective industry.

– We contribute to the reduction of our 
clients’ waste management costs and help 
them achieve their environmental goals with 
our understanding and knowledge of their 
specific issues, needs and challenges. We 
aim to further strengthen our expertise in 
safety issues, the environment, transporta-
tion, laws and regulations in order to ensure 
that we are at the cutting edge regarding 
recycling and environmental issues. We 
strive to become an even better partner that 
offers sustainable solutions, commercially as 
well as environmentally, says Anders Jansson.

Safety is a key issue. Continuous safety 
improvements build quality into the 
processes, which is essential for creating 
long-term, sustainable business. 

– It is gratifying to see the safety improve-
ments that we have made through several 
years’ hard work, says Anders Jansson. The 
provision of raw materials is an extremely 
important part of Stena Recycling’s 
business. Despite challenging market 
developments, sales work has been 
successful during the year.
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STENA RECYCLING 

Stena Recycling has recycling operations in 
Sweden, Norway, Denmark, Finland and Poland 
with a network of approximately 150 facilities. 
With sustainable and cost-effective solutions, 
waste is recycled from the whole of society. 
This total waste management system is called 
Stena Solutions. The offering includes related 
services such as internal logistics, training, 
statistics and safety advice.

Head of Business Area Recycling  
Anders Jansson (Acting)

Country Managers
Sweden  Staffan Persson
Norway  Max Trandem
Denmark  Ulf Arnesson
Finland  Harry Linnarinne
Poland  Lars Holmberg Ibsen

RECYCLING

A NETWORK OF 150 FACILITIES

150
  PICTURE:

A RELATIONSHIP BUILT ON  
STRONG ENVIRONMENTAL FOCUS

One of Stena Recycling’s new partners is the 
Meyer Shipyard in Åbo, Finland, where ships have 
been built since the 1700s. Today, passenger 
ferries, cruise ships and specialized vessels are 
built here, using innovative fuel technology that 
meets ECA requirements for lower sulfur 
emissions. Stena Recycling Finland handles  
all the metal recycling at the site. 
One of the reasons for the partnership is that  
the Meyer Shipyard puts environmental issues  
at the core of their business, just like Stena 
Recycling. The environmental benefits of Stena 
Recycling’s innovative total waste management 
solutions were decisive factors in the decision, 
according to the Meyer Shipyard.
– The fact that they chose us proves that we  
have established ourselves as a reliable and 
competent partner in the market. We listen  
very carefully to the specific needs of the Meyer 
Shipyard and created a flexible solution for them, 
says Harry Linnarinne, Country Manager of  
Stena Recycling Finland.
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FUEL TO PROVIDE SUSTAINABLE ENERGY FOR NYBRO

Stena Recycling is responsible for  
a new sorting facility at the power 
plant being built in Nybro. Large 
quantities of ferrous and non-ferrous 
metals will be extracted and recycled 
to become new raw material 
resources in the community.

20    

When municipal energy company, Nybro 
Energy, decided to build a new power plant  
to produce electricity and district heat for 
residents and businesses, it chose to 
collaborate with Stena Recycling. The focus  
is on sustainability, local supply and recycling. 
Stena Recycling has overall responsibility for 
the new facility’s fuel supply, which includes 
transportation, preparation and quality control 
of all the waste incinerated in the plant.

A new sorting facility is being built next  
to the power plant, where ferrous, other  
metals and non-combustible material can be 
extracted before incineration. This material  
will go back into circulation. The volume is 
estimated to be up to 60,000 tonnes per year.
– For Nybro Energy and the inhabitants  
of Nybro, this represents a sustainable and 
safe solution with significant environmental 
benefits, not least in transportation as most  
of the fuel will come locally from Småland and 
Blekinge. Sorting will yield not only metals but 
also produce a cleaner fuel, which reduces 
wear on the incinerator, says Staffan Persson, 
Country Manager of Stena Recycling AB.
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Close collaboration  
increases value
Stena Recycling AB continues to offer dependable collaborations 
and long-term solutions to its satisfied customers. Sustainability 
is an integral part of the business, as is creating even more value 
for its customers. 

129

RECYCLING SWEDEN

Stena Recycling has operations at around 
90 locations around Sweden and handles 
three million tonnes of recyclable material 
per year. The market remains tough but  
is somewhat more favorable than before.  
As results have improved for the third year 
in a row, it is also pleasing that customer 
satisfaction is increasing, says Country 
Manager, Staffan Persson.
– We are getting very good signals from 
our customer satisfaction surveys and  
this renewed confidence is gaining new 
contracts, despite fiercely competitive 
conditions. Our customers feel that it is 
reassuring to work with us, that we are 
knowledgeable and take the initiative, 
which increases their revenues and 
reduces their costs. Our goal is to create 
value for customers while being expert 
consultants and partners, says  
Staffan Persson.

During the year, work on the Stena Nordic 
Recycling Center in Halmstad has 
progressed. This represents a major, 
long-term investment by Stena Recycling 
to increase material recycling rates.
– We have received the environmental 
permits and commenced work on this 
investment – the company’s largest to 
date. It is an initiative that has been 
universally welcomed and we have 
received only positive reactions to the 
responsibility we are taking for society and 
the environment, says Staffan Persson.

The company has also invested in three 
new ferrous and non-ferrous shears, which 
cut material down to more manageable 
sizes. With these units installed in Skövde, 
Hallstahammar and Timrå, Stena Recycling 
expects both energy savings and increased 
handling efficiency.

– We are intensifying our efforts to optimize 
transportation and, where possible, we use 
rail instead of road. Intelligent transport 
solutions are significant factors in reducing 
emissions when dealing with large tonnage. 
This doesn’t just make a difference to the 
company, it also benefits our customers, 
the industry and society, says Staffan 
Persson.

Due to its hard work on attitudes to safety, 
Stena Recycling has broken all records with 
129 accident-free days in a row, at the time 
of writing.
– We focus on constantly improving  
our operations, developing leadership and 
enhancing our employees’ skills. It increases 
our competitiveness and profitability while 
making us an attractive partner for 
customers, says Staffan Persson.

CONSECUTIVE, ACCIDENT-FREE DAYS.   
A RECORD ACROSS 90 FACILITIES.  
43 PERCENT OF THE FACILITIES  
HAVE ACHIEVED 2,000 DAYS.  
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High-quality  
total solutions 
Stena Recycling Norway is strengthening its position in  
several industries and can look back on a year that saw new 
customers and improved results. 

RECYCLING  NORWAY

Stena Recycling Norway has attracted 
several large customers during the year, 
such as the Port of Oslo and several local 
authorities. The company has experienced 
good development in terms of tonnage 
handled, among other things. This is 
positive as, in general, the market has been 
characterized by declining prices, as is the 
case in similar markets. 

– We have further developed our collabo-
ration with Kvaerner and Saipem in the 
offshore industry. Among other things,  
we have completed the demolition of two 
steel jackets for offshore platforms, on  
the island of Stord, together with Kvaerner  
(on behalf of Statoil). It has established  
us as a reliable operator that can handle 
quantities up to 10,000 tonnes, says 
Country Manager, Max Trandem.

He welcomes these developments in the 
offshore sector, even if oil prices are causing 
supply chain cutbacks in the oil industry.

– We are affected by the reduced pace  
of investment, but this trend could mean 
an increase in the number of dismantling 
assignments, says Max Trandem.

Stena Recycling Norway reported a whole 
year without accidents requiring in sick 
leave.

– We have worked hard to improve safety. 
It is positive for all employees and also 
sends an important message to our 
customers, who place great value on 
systematic safety work.

Overall, the year has been characterized by 
continued, internal efficiency processes.

– The work, over recent years, to 
implement an efficiency program and 
create an adaptable organization has been 
the foundation for the improved economic 
picture. We have a positive spirit within the 
company, with job satisfaction, effective 
decision making and good leadership.
This also contributes to raising the general 
quality of what we deliver to customers, 
says Country Manager Max Trandem.

10,000
WE HANDLE OFFSHORE  

STRUCTURES UP TO 

TONNES

Two positives this year have been that  
Stena Recycling Norway increased the 

tonnage it handled, in a market characterized 
by declining prices, and reported a whole 

year without accidents requiring sick leave. 
Safety work is a major focus.



WELL-COORDINATED WORK  
AT A LARGE INDUSTRIAL PARK

Raufoss Industrial Park in Gjøvik, is the largest 
mechanical industrial park in Norway, with 
approximately 40 industrial companies and 
3,000 employees, on a site about 120 km north 
of Oslo. Operations range from ammunition 
manufacturing to the production of compo-
nents for the automotive and offshore 
industries. These activities generate a wide 
range of waste that must be handled in the 
most efficient and coordinated way possible, 
without complicating daily operations. Stena 
Recycling has undertaken this task for all the 
companies on site. It has implemented a total 
waste management solution and has about 
100 containers, for different fractions, placed 
throughout the industrial park. This operation 
is carried out by Stena Recycling’s branch  
in Gjøvik.
– We are strong enough to cope with complex 
customer requirements at a local level while 
having the benefit of central assistance, says 
Stena Recycling Norway’s Country Manager, 
Max Trandem.
He also sees great potential in developing the 
operation at Raufoss, as well as at other parks 
with similar requirements.
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Focusing on  
customer needs

Stena Recycling in Denmark has 
continued to focus on the value chain 
and creating better business for its 
customers. One investment is the 
new customer service center that  
will increase accessibility and levels 
of service. Responses to this have 
been positive. The company has 
increased its market share in recent 
years and is well positioned for 
continued growth.

non-ferrous elements have been  
extracted from used cars, for example. 
This development work will continue  
over the next year in close collaboration 
with the Stena Nordic Recycling Center  
in Halmstad.

– We are consolidating the work done in 
Stena Recycling’s different territories, 
which helps everyone’s development. It is 
one of our strengths as we move forward, 
says Ulf Arnesson. Being a Stena Recycling 
customer should be easy. During the year, 
Stena Recycling Denmark has built up a 
customer service center that will increase 
availability and levels of service significantly. 
Above all, centralized customer service 
means that all processes become 
consistent, both for the customer and  
in terms of internal sales support. Most 
customers have experienced a noticeable 
improvement when contacting customer 
services. On average, waiting time has 
dropped to 15 seconds.

– Overall, our customer service center 
solves most customer queries quickly and
easily on the phone. We value both our 
customer’s time and our own. This is an 
important part of long-term, sustainable 
business.

In the past three years, the company  
has focused on internal efficiency and 
improved processes in order to increase 
customer satisfaction. Results have 
improved significantly, as the company  
has gained several new major customers 
and increased its market share.

– We have built a platform that provides  
us with the best conditions. With clearer 
processes, we have created a greater focus 
on the value chain and better business for 
our customers. In partnerships, we are 
seeking the most effective solutions in 
order to increase recycling, says Ulf 
Arnesson, Country Manager for Denmark.

As Denmark’s leaders in sustainability 
issues and the circular economy, Stena 
Recycling creates greater value for its 
customers by reducing waste quantities 
and increasing recycling rates. One way  
is to focus on sustainable technology. For 
example, Stena Recycling Denmark is 
investing in new technology for processing 
SLF (Shredder Light Fraction) at its two 
shredding facilities in Grenå and Roskilde. 
This means that more raw materials can 
be recovered from the mixture of small 
metal fragments, textiles, rubber, etc.  
that remain after the major ferrous and 

RECYCLING DENMARK



    25



26    

High processing grades  
– an important strength

The Finnish economy is slowly recovering  
from the crisis of 2008. Despite difficult market 
conditions, Stena Recycling Finland strengthened 
its position and initiated collaborations with 
several new customers, thanks to its focus  
on efficiency work.

Stena Recycling Finland strives to build long-term 
customer relationships that create new value.  
An example of this is the Meyer Shipyard, where 
environmental benefits and innovative solutions 
create a strong partnership.
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RECYCLING FINLAND

Finnish industrial output has decreased 
significantly in recent years, which lead to 
a reduction in the amount of waste from 
industrial and manufacturing companies. 
Meanwhile, competition for customers  
is fierce and many have repositioned them-
selves through investments of various 
kinds during the recession.
– We have still increased our volumes and 
gained several important new customers. 
Collaboration across borders has contributed 
to our ability to increase the value of the 
collected material, says Country Manager, 
Harry Linnarinne. 

Over the last few years, Stena Recycling 
Finland has reacted to reduced domestic 

As in other markets, Stena Recycling 
Finland is striving to build long-term, close 
relationships with its customers. Through 
these partnerships, we develop the best 
solutions, which create the most value in 
waste management and recycling. Being 
able to provide processing at Finnish 
facilities, while having access to additional 
value-increasing processes in Stena’s 
other markets, provides a solid base for 
sustainable, long-term business with 
companies in the metal industry, local 
authorities (their associated companies) 
and car dismantlers, amongst others.

manufacturing activity by concentrating 
on internal efficiency.
– The goal is to utilize our equipment and 
personnel in a way that suits the market, in 
essence, adjusting capacity to the prevailing 
conditions, explains Harry Linnarinne. 
In order to optimize the fleet, there is  
a national pool of machines that can  
be assigned to any of the 14 branches.
– There are many benefits to transporting 
equipment rather than materials and it is a 
solution that works well in Finnish market 
conditions. We have been able to reduce 
logistics costs and environmental impact 
as transportation is reduced overall, says 
Harry Linnarinne.



Paper waste from printing companies  
is collected and handled by many Stena 

Recycling facilities – including the branch 
in Gdynia, northern Poland, where this 

picture was taken. The waste becomes a 
raw material for new paper production. 

Stena’s paper recycling saves large areas 
of forest – equivalent to more than  

100 football pitches every day.
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RECYCLING POLAND

898
SAFETY IS ALWAYS A FOCUS AT STENA 

RECYCLING. DURING THE YEAR, 898 
SAFETY WALKS WERE CONDUCTED BY 

STENA RECYCLING PERSONNEL IN 
POLAND. THE OBJECTIVE IS TO DIS-

CUSS AND HIGHLIGHT SAFETY ISSUES 
IN DIFFERENT WORKING SITUATIONS. 

Continued  
major potential
Poland is a market with potential. Stena Recycling  
has strengthened its positions throughout the year,  
not least with total waste management solutions for 
large customers in the distribution sector.

Joanna Kulaga, Trade and Production 
Manager at Stena Recycling’s branch in 
Warsaw. In her hand she holds the special 
listing booklet used on Safety Walks.

An enormous amount of clothing and  
other products are sent out from the 
facility to fashion buyers in several 
markets. Proper waste management is an 
important responsibility, as even efficient 
and well-ordered logistics processes 
generate waste. This can certainly be 
reduced, one step at a time.

– We handle all types of materials and 
waste, such as cardboard and cosmetics, 
in a professional, structured and efficient 
manner in accordance with the special 
requirements for each category. We have 
an open exchange with H&M’s experts and 
continually discuss alternative solutions 
and the development of recycling methods. 
This is a really active collaboration, says 
Lars Holmberg Ibsen.

Stena Recycling also supports H&M’s 
environmental reporting and certification 
work, while acting as partner in various 
projects to increase its staff’s knowledge of 
environmental matters. MultiSort sorting 
modules are located in all departments. 
Smart customized solutions make it easier 
to recycle materials quickly and efficiently 
and have significantly increased the 
recycling rate.

Stena Recycling’s position in the Polish 
market has been strengthened during  
the year.

– Due to our overall size, we stand out from 
many small operators in a fragmented 
market by offering customers total waste 
management solutions, says Poland’s 
Country Manager, Lars Holmberg Ibsen.

There is huge potential in this country,  
as awareness of environmental issues and 
the need for efficient recycling increases. 
Distribution facilities for global companies 
– established here due to its central 
European location and good communica-
tions with other countries – make up an 
important customer group. 

One customer in this category is H&M  
– one of the world’s leading fashion 
companies, whose business idea is to  
offer quality fashion, at the best price,  
in a sustainable way. 

“Reduce, reuse, recycle” is one of H&M’s 
seven sustainability commitments which 
the company pursues wherever possible. 
As a partner, Stena Recycling helps  
H&M achieve their recycling and waste 
management goals at the company’s 
central distribution facility outside Poznan. 
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RECYCLING

Stena Metal International, the Group’s  
sales company, is an important link in the 
recycling chain. Through Stena Metal 
International, recycled materials are shipped 
to the global market and eventually become 
new products. 

The company sells the ferrous, non-ferrous 
and stainless steel scrap that is collected 
and processed by Stena Recycling’s 
companies in the five home markets. 
Customers include metal producers  
and steel mills worldwide. Stena Metal 
International works to meet customers’ 
ever-growing needs for specific,  
unique grades. 
– We help them obtain the optimum raw 
material for their operations, in terms of 
grade as well as size and method of 
delivery. This means being familiar with  
the customer’s business, knowing their 
equipment, circumstances and preferences 
so that we deliver in the best possible way. 
We also work on sharing market information 
with customers and having close contact 
and dialogue. Our customer satisfaction 
surveys confirm that our way of working  
is appreciated, says Managing Director, 
Thomas Andersson.

The market was very challenging during 
the financial year. While prices fell by 
between 25 and 40 percent, demand from 
some customers varied greatly. Above all, 

the situation in China had a major impact 
on prices and demand.
– Despite tough market conditions,  
with our good name and valued working 
methods, we have maintained a very good 
order book and been able to deliver the 
volumes we have had, says Thomas 
Andersson.

The main focus will be on continuing to 
develop this successful marketing concept 
and reach even more customers.
– During the 2015/2016 financial year,  
we will also include the sale of recycled 
paper and plastic from our five countries in 
our business, says Thomas Andersson.

Customized  
deliveries in  
a global market 

STENA 
METAL INTERNATIONAL 

Stena Metal International is the Group’s sales 
company for Stena Recycling’s volumes of 
ferrous, non-ferrous and stainless steel scrap,  
as well as recycled paper and plastic. The head 
office is in Göteborg. Customers include steel, 
non-ferrous and paper mills, as well as operators 
in the plastics industry, throughout the world.

Managing Director Thomas Andersson
 

Demand is increasing for the delivery of high-quality, customized 
raw material. Stena Metal International works closely with customers 
worldwide to identify the most cost-effective raw material.

Loading shredded ferrous 
scrap aboard the AS Virginia, 
at the Port of Halmstad, for 
export to the United States.
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TRADING

Creating value 
through a large 
network 
With an agile and responsive organization, 
Stena Metal Inc. links customers together by 
matching supply to demand.

Stena Metal Inc. is the Stena Metall Group’s US-based trading company  
for ferrous raw materials and various finished steel products. The business  
has several different objectives – one is to bring together buyers and sellers  
by offering marketing, logistics and financing in a transparent and efficient 
manner. Evidence of the value that the company creates for its trading  
partners lies in the fact that it has maintained relationships with many of  
its major customers for over ten years in a changing business climate.

With its broad international experience, Stena Metal Inc., in collaboration  
with Stena Metal International, also assists other companies in Business  
Area Recycling to find outlets for their material in selected markets.
– North America is the main market for this, but the company is also active  
in Asia, when freight costs and general market conditions are favorable for 
deliveries from Stena’s facilities in Northern Europe, explains Stena Metal Inc.’s 
Managing Director, Doug Fried.
Scrap and pig iron are the company’s primary commodities, though it also  
deals in other raw materials, especially when there are opportunities to develop 
business with existing customers and suppliers. During the year, this included 
trading petroleum coke with long-term trading partners in South America.
– This is a good example of the value-added recycling that our company is good 
at – handling and finding a use for waste products that would otherwise burden  
the environment, says Doug Fried.

The global steel market has been 
difficult in recent years. However, 
Stena Metal Inc.’s straightforward and 
open relationships with its customers, 
along with the ability to quickly shift 
focus when necessary, has been a 
successful business model that has  
led to consistently positive results.
– We are small, fast acting and have  
an organization that meets customer 
needs in a flexible and responsive 
manner, says Doug Fried.

STENA  
METAL INC. 

Stena Metal Inc. trades internationally 
in scrap metal, pig iron, hot briquetted 
iron, finished steel products and 
petroleum coke. Its headquarters  
are in Southport, Connecticut, USA.

Managing Director Doug Fried
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STENA TECHNOWORLD 

Stena is Europe’s leading electronics recycler, 
with 19 facilities in seven countries – Sweden, 
Norway, Denmark, Finland, Poland, Germany 
and Italy. We also do business with, and collect 
material from, several other countries, 
including Belgium, Holland and Switzerland.

Head of Business Area Electronics Recycling  
Rasmus Bergström

Regional Managers
Italy Giuseppe Piardi
Central Europe Peter Bundgard
The Nordic Region Mårten Frostne
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ELECTRONICS RECYCLING

Electronics is the fastest growing type of 
waste, which is becoming increasingly 
important as a recyclable resource. The 
reformulated WEEE directive (Waste 
Electric and Electronic Equipment), 
effective throughout the EU from 2014, 
includes minimum collection and recycling 
requirements for electronics manufacturers. 
These requirements will gradually increase 
until 2019, by which time 65 percent of  
all electronic equipment sold should be 
recycled. The Directive also stipulates that 
electronics recycling should be carried out 
by certified companies, such as Stena, that 
carry out high-quality processing.
– The WEEE directive is important as  
it raises awareness throughout society.  
We see clear signals that both producers 
and consumers take these issues and 
responsibilities increasingly seriously. 
Given the high quantities of complex 
electronic products in circulation, strict 
collection and recycling targets are very 
positive, says Rasmus Bergström, Head of  
Business Area Electronics Recycling.

Stena’s electronics recycling has operations 
in seven countries and handles electronics, 
refrigerators, freezers and other white 
goods from 17 European countries at 19 
facilities. They mostly operate within the 
existing collection systems in each country 
but also work with larger industrial 
customers. This year, results improved 
significantly. This success cannot be 
ascribed to external factors, as the price  
of recycled materials has gone down in 
general, but is rather due to the increased 

possibilities to charge for recycling services 
and improved internal efficiency, according 
to Rasmus Bergström.
– We have reversed the negative trend  
with intensive internal work. Producers  
also recognize the value of investing in the 
level of quality we can deliver. Electronics 
recycling is complex. The number of 
products is increasing while the total 
weight and value decreases. Large volumes 
and efficient processes are required in order 
to achieve profitability, says Rasmus 
Bergström.

Seven facilities have received certification 
in accordance with the new WEEELABEX 
European standard, which imposes 
requirements for collection, transport and 
environmental decontamination processes 
and sales. The work with internal efficiency 
and the monitoring of processes continues.
– We have worked intensively to improve 
the monitoring of incoming materials in 
order to optimize the way we dismantle, 
sort and process material, which increases 
both efficiency and profitability, says 
Rasmus Bergström.

Focus on work safety has contributed  
to a significant reduction in the number  
of accidents.
– We have greatly improved the working 
environment and continue to work hard  
on safety issues towards the vision of zero 
accidents, says Rasmus Bergström.
This year, Stena’s electronics recycling  
was the first to begin production at the new 
Stena Nordic Recycling Center in Halmstad.

POSITIVE SIGNALS  
IN A GROWING MARKET

Stena is the leading electronics recycler in Europe. Thanks to the improved quality 
of its recycling processes, it has gained new contracts in all its regions.

“Wehavegreatly
improved the working 
environment and 
continue to work 
hardonsafetyissues
towards the vision  
ofzeroaccidents.”

19
STENA’S ELECTRONICS 
RECYCLING HAS 19 FACILI-
TIES AROUND EUROPE, 
WHERE RAW MATERIALS 
ARE RECYCLED FROM 
ELECTRONICS, REFRIGE-
RATORS AND FREEZERS.

– We have invested in a new pretreatment 
facility for electronic waste. This has made 
us very competitive in nearby markets, 
which has led to new business, says 
Rasmus Bergström.



During the year, a new contract  
was signed with Denmark’s largest 

collection scheme for the recycling of 
refrigerators and other white goods 

from all over Zealand. The picture 
shows white goods being processed at 
Stena Technoworld’s plant in Roskilde.
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ELECTRONICS RECYCLING THE NORDIC REGION

Close relationships  
with large customers

The Nordic market is characterized by 
large volumes, as a result of high living 
standards, environmental awareness, and 
efficient collection systems. Compared 
with other European countries, significantly 
more electronic goods per capita are 
collected and recycled in the Nordic region. 
Stena is the leading electronics recycler in 
all sectors, in all markets, and is character-
ized by close collaboration with a small 
number of large customers – the operators 
of the major collection schemes in the 
Nordic countries.
– Our work is based on close relationships 
and good partnerships with our customers, 
something we put great emphasis on, says 
Mårten Frostne, Regional Manager for the 
Nordic Region. 

During the year, the company has won a 
significant contract with Denmark’s largest 
collection scheme, for the recycling of 
refrigerators and other white goods in the 
whole of Zealand, including Copenhagen.
– We are a stable and reliable partner  
with a great reputation for high recycling 
rates and good service. These, together 
with competitive prices, are the main 
reasons that customers choose us, says 
Mårten Frostne.

Volumes are a great challenge – they have 
generally been lower than estimated at the 
beginning of the financial year. The results 
are better than last year, thanks to continued 
work on improving efficiency and developing 
processes to meet customer needs and 
market conditions.

Stena’s electronics recycling in the Nordic countries cooperates with 
the major collection schemes. Throughout the year, it gained renewed 
confidence and new significant contracts. 

“Weareastableandreliable
partner with a great reputation 
forhighrecyclingratesand
goodservice.”

– With improved processes, we have  
raised our recycling rates. For example, 
mixed fractions, which were previously  
sold for other processes, can now be  
more extensively separated, says  
Mårten Frostne.

The cooperation with Stena Recycling 
works well throughout the region. This is  
an advantage, as the two companies’ joint 
resources contribute to increased customer 
benefit, not least in terms of logistics and 
access to the best recycling capacity.
– The contract in Denmark is an example 
of this cooperation, where our total offering 
increases value for the customer, says 
Mårten Frostne.
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ELECTRONICS RECYCLING CENTRAL EUROPE

Technological advances  
offer greater sustainability
Central Europe, one of three Stena electronics recycling regions, has made large 
 investments in new, innovative technology to further reduce environmental impact.

In the Polish and German markets, Stena’s 
electronics recycling has a strong position. 
In Germany, the focus is on cooling and 
freezing appliances, where great techno-
logical progress has been made. This 
includes the innovative recycling of 
climate-damaging gases, such as freon 
which is used as blowing and cooling 
agents. The Baumholder facility processes 
and incinerates the gases on site, and the 
energy produced from this goes back into 
the system. The result is an efficient and 
environmentally sound recycling process 
with significantly lower energy consump-
tion. The German government has been 
involved and contributed to this sizable 
investment, making Stena’s plant for 
cooling and freezing appliances in 
Baumholder a European leader in this area.

– We use the latest technology to take  
care of refrigeration appliances in the most 
environmentally sound way. The technique 
has several advantages; it is safer and 
generates energy that can be used in  
the process and for heating, plus we no 
longer need to transport refrigerants to  
an external facility for treatment, says  
Peter Bundgard, Regional Manager  
for Central Europe.

In Poland, Stena has a facility for electronics 
and precious metal recycling (PMR). 
Investments have also been made in 
environmental improvements, including 
upgrading the precious metal recycling 
process to meet the higher demands  
made by the EU Directive for electronics 
recycling. This year has seen a substantial 

improvement in both markets and positive 
results have been achieved in challenging 
conditions.
– We have renewed several contracts with 
major producers in Germany. In Poland, we 
have made a stable increase in incoming 
volumes, thanks to new customers. One 
reason that they choose us is that we have 
made major investments in new, more 
environmentally sound technology. Many of 
our customers are major producers of, for 
example, cooling and freezing appliances 
and domestic appliances that have made 
major environmental commitments 
towards society. In this, we can help them, 
says Peter Bundgard.

This year, Stena has invested in 
new technology for the recycling 

of refrigerants at the facility in 
Baumholder, Germany. Now the 

energy in the gas is recycled 
directly on site.
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Taking a step further
The Italian market for electronics recycling 
is highly competitive, with many different 
recycling systems and tough competition 
between recycling companies.
– Overcapacity is a major issue. Recycling 
volumes per capita are significantly lower  
in Italy than in the Nordic countries, for 
example – five kilograms per person 
compared with up to twenty kilograms, 
says Giuseppe Piardi, Regional Manager  
for Italy.

However, there are many business 
opportunities and Stena has made great 
progress in the Italian market. Today,  
Stena is the market leader for all types  
of electronics recycling, with a good 
reputation as an effective and reliable 
partner. During the year, the main focus 
has been on improving Precious Metal 
Recycling – (PMR).

ELECTRONICS RECYCLING ITALY

The plant outside Verona has increased 
efficiency and improved its processes so 
that more fractions are recycled to a higher 
quality. Stena can offer the market clean 
plastic and copper fractions, as well as 
high-grade materials for smelters. 

During the year, Stena’s two facilities in 
Northern Italy were the first in the country 
to be certified according to the European 
WEEELABEX standard, which means that 
Stena leads the way with this certification.
– This is a result of our commitment and 
focused work on sustainability, throughout 
the organization. The positive trend at the 
PMR facility shows that we can create 
added value for our customers. The result 
of this is seen clearly through an increas-
ingly profitable customer base, says 
Giuseppe Piardi.

At the Stena facility in Cavenago, raw 
materials such as aluminum, copper 
and ferrous are recycled from cooling 
and freezing appliances and other 
electric and electronic appliances.

During the year, Stena’s electronics 
recycling in the Italian Region worked 
on internal efficiency and developing 
its precious metal recycling.
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The demand for lightweight materials such 
as aluminum has increased steadily in 
recent years, especially in the growing 
automotive industry – the largest market 
sector. During the year, Stena Aluminium 
increased its sales by over 10 percent. The 
company has produced nearly 78,000 
tonnes of new aluminum raw material  
from recycled aluminum scrap.

– Increased vehicle sales, along 
with a growing focus on sustaina-
bility and environment issues, has 
created a demand for aluminum  
in general and recycled aluminum 
in particular. As we are the sole 
producers of aluminum by recycling 
in Sweden, and market leaders in 
the Nordic countries, this is good  
for our business, says Fredrik 
Pettersson, Managing Director  
of Stena Aluminium. 

Stena Aluminium offers several compo-
nents, in addition to delivering customized 
aluminum alloy of the right quality at the 
right time. In recent years, it has become 
more important to work together with 
customers, or within joint industry projects, 
in order to develop existing alloys and 
create new ones that meet the new 
requirements or specific customer 
demands regarding product properties.
– We continue to develop with the market 
and the needs that arise. In close dialogue 
with our customers, we continually strive  
to enhance our joint competitiveness, says 
Fredrik Pettersson.

In recent years, the business has 
successfully increased production by over 
45 percent. In order to adapt to this 
substantial increase, the company has 

ALUMINIUM

PROGRESS IN  
A GROWING INDUSTRY

invested in several projects during the  
year to facilitate the increased handling 
and flow of raw material. One example is  
a test furnace, which allows more effective  
quality control of raw materials and is an 
important component in the production of 
new alloys. Another example is a baler that 
increases efficiency in the processing of 
the raw material before smelting. However, 
the major investment has been a new and 
innovative facility for the recycling of 
aluminum from black dross. Black dross  
is a by-product of aluminum production.  
It usually contains large quantities of 
aluminum, not previously recoverable.  
In the past, this was sent to Germany for 
reprocessing and landfill. Through a new 
procedure that rapidly cools the 700-degree 
black dross, and a separation process, an 
extra 2,000 tonnes of aluminum can be 
extracted each year.
– The new facility is a major investment for 
us, but both the economic and environmental 
benefits are clear. With fewer shipments  
of waste, we are further reducing our 
environmental impact. These are investments 
that increase our competitiveness. Above 
all, they make it possible for us to help our 
customers more effectively and offer them 
a product that is even more environmentally 
sound, says Fredrik Pettersson.

Stena Aluminium’s safety work has 
delivered good results. It has recently 
achieved over 1,000 days without 
accidents with sick leave.
– There is a strong awareness of safety 
issues among all employees. We are 
modest about these good results because 
there is always room for improvement. 
Safety remains a priority, says Fredrik 
Pettersson.

Malleability, conductivity, density, 
strength and low weight are some of the 
sought-after properties of aluminum.

As customers increasingly  
demand sustainable solutions,  
Stena Aluminium offers both 
aluminum obtained through  
recycling and innovative process 
solutions that reduce environmental 
impact. During the year, demand  
for aluminum increased along  
with the company’s sales.
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78,000

ALUMINIUM

  PICTURE:

RECYCLED DESIGN WORK 

One of Stena Aluminium’s customers is the 
aluminium foundry Byarums Bruk outside 
Jönköping. The company designs and 
manufactures classic garden furniture,  
plant containers, waste bins and bike racks, 
amongst other things. The Byarums Bruk 
brand stands for design and sustainability.  
As the company makes many outdoor 
products, recycled aluminum from Stena 
Aluminium is the natural material. Each year, 
Stena Aluminium delivers around 100 tonnes 
for their production.
– At Byarums Bruk, it is very important  
that production causes the lowest possible 
environmental impact, while working to 
improve sustainability is something that our 
customers value. Using recycled aluminum 
reduces the environmental impact significantly 
and the material never loses its properties,  
no matter how many times it is recycled. This 
is essential to the company’s design and 
manufacture of high-quality products, says 
President of Byarums Bruk, Joel Enhörning.

TONS OF RAW  
MATERIAL PRODUCED 
FROM RECYCLED  
ALUMINUM SCRAP

STENA ALUMINIUM

Stena Aluminium is the leading supplier of 
aluminium through recycling in the Nordic 
region, with customers throughout the 
 aluminium foundry industry. It also offers 
technical support, training and services in 
metallurgy, materials and processing. The 
company is located in Älmhult, Sweden,  
with a sales office in Kolding, Denmark. 

Managing Director Fredrik Pettersson

Finishing touches are made to one 
of Byarums Bruk’s plant containers, 
made of recycled material from 
Stena Aluminium.



WITH 18 FACILITIES, CUSTOMERS ARE 
ALWAYS CLOSE TO STENA STÅL
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Round 12 millimeter bars are available in  
a variety of steel grades and are among the 

thousands of products that Stena Stål delivers  
to its construction and industrial customers.
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STEEL

STENA STÅL

Stena Stål is a nationwide supplier of steel,  
with warehouses, production facilities and 
sales offices at 17 locations in Sweden and one 
in Moss, Norway. The company offers a wide 
range of beams, reinforcing bars, tube, sheet, 
merchant bars, stainless steel, aluminum, tool 
steel and alloyed structural steel. The company 
also offers slitting and cutting to length of 
sheet and strip steel from coils. During the 
2015/2016 financial year, component 
production has become a separate business 
area, see the next page.

Managing Director Henrik Forsmark

Stena Stål provides a local service to its customers, with a vast 
knowledge about each specific requirement. This makes Stena Stål  
a reliable partner in both the manufacturing and construction sectors.

Stena Stål is a leading steel supplier that is 
expanding. The company believes in having 
a strong local presence in order to give 
customers the best service available. It 
operates from 17 locations in Sweden and 
one in Moss, Norway. In addition to the sale 
of steel, Stena Stål provides processing 
services in the form of flame cutting, 
abrasive blasting, pre-coating and drilling. 
At the service center for sheet and strip, 
steel is cut and slit from coils according  
to customer specifications or in standard 
formats. The branch in Moss has worked 
primarily with special steel for the 
Norwegian market, but in the last year  
it has successfully expanded its offering  
to include commercial steel and sheet 
steel. Critical to Stena Stål’s success, is 
maintaining competitive prices, having  
and passing on knowledge and a deep 
understanding of customer needs.

– Our concept is based on close contact 
with customers, both geographically and  
in terms of relationships, which is highly 
valued. At the same time, we have the 
power to deliver to larger customers  
by providing the facilities, services and 
products they require, says Henrik Forsmark, 
Managing Director of Stena Stål.

Safety is important. Like other companies 
in the Stena Metall Group, Stena Stål 

charts its improvement by measuring LTIF * 
and has achieved very good figures within 
its industry. In order to reach its targets, 
Stena Stål has increased the frequency of 
so called Safety Walks – everyday reviews 
of workplace safety. Together with staff 
training, frequent monitoring and careful 
analysis, this has contributed to a decline 
in accidents over the year.

The company made a large investment in a 
new business system for all its operations 
during the year. This involves a drive to 
develop functions with major benefits for 
customers and to maintain its level of 
service into the future.

An initiative to separate the component 
manufacturing operations from Stena Stål 
was initiated at the end of the financial year.
– This means that Stena Stål can, to an 
even greater extent, focus on warehousing, 
distribution and pre-treatment. All 
customer sectors require high availability 
and delivery precision and, in order to be 
the customer’s first choice, we are 
focusing on that, says Henrik Forsmark.

* LTIF – Lost Time Injury Frequency, a standard way 
to measure the number of accidents with sick leave 
in the workplace.

A RELIABLE AND  
LOCAL PARTNER

18
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COMPONENTS

From September 1, 2015, component 
production has been separated from  
Stena Stål’s operations to form a separate 
business area. This includes the two 
component manufacturing companies in 
Nybro and Molkom, which were previously 
under the auspices of Stena Stål. As an 
independent business area, more focus  
can be made on advanced production while 
developing both systems and machinery.
– There is an increased demand from our 
customers for specialized, ready-to- 
assemble products. We can also be even 
more involved with, and focused on, our 
customers, says Jan-Erik Dahlin, Head of 
Business Area Components.

Stena Components manufactures steel 
components by flame cutting and CNC 
processing heavy plate. Customers come 
from a variety of industries whose finished 
products may be anything from cars  
and work vehicles to motors and heat 
exchangers.
For machine manufacturers, it is important 
to get it right from the start. Speed and 
flexibility are achieved by keeping a wide 
range of heavy plate in stock. The largest 
customers, manufacturers of construction 
equipment or trucks, appreciate that Stena 
Components can deliver materials or fully 
finished components directly into their 
production.

ENGAGEMENT  
AND HIGH PRECISION

– The processing and automotive industries 
require a total package, including material 
supply, logistics and expertise. In-depth 
knowledge of the customer’s equipment 
allows us to help choose the right size or 
grade, which saves time and money in 
production, says Jan-Erik Dahlin.

An extensive range of mechanical 
equipment makes it possible to produce 
very specific grades of material in order to 
meet customer requirements. Meeting the 
needs of both low-volume manufacturing 
and mass production is a major advantage 
and the capacity to 
achieve this exists at 
Stena Components.

Commitment, expertise and 
close contact with customers is the  
basis for good collaboration. Component 
manufacturing has been developed over 
time at Stena Stål in line with increased 
demand from customers.

Stena Components is a new business area in the Stena Metall Group.  
The focus is on producing high-precision, advanced steel components. The 
company provides customers with expertise and superior product quality.

Focusing on advanced steel 
component manufacturing
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STENA COMPONENTS

Stena Components has facilities in  
Nybro and Molkom and manufactures 
flame-cut and CNC-processed steel 
products for industry.

Head of Business Area: Jan-Erik Dahlin

FROM SEPTEMBER 1 2015,  
COMPONENT MANUFACTURING HAS 

BECOME ITS OWN BUSINESS AREA

Manufacturing lightweight tools  
that are used by industrial robots in  
the production of luxury cars.



STENA OIL

Stena Oil is Scandinavia’s leading supplier  
of bunker oil and marine total waste 
solutions to vessels in Skagerrak, Kattegat 
and the North Sea area. 

Managing Director Jonas Persson

Depot technician, Lars Erik Karlsson,  
on his inspection rounds at the Stena Oil 

terminal in Göteborg. The tanks store the  
various types of marine fuel that Stena Oil 

supplies to ships in Scandinavian waters.
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OIL

Stena Oil is meeting newly imposed, stringent environmental demands 
with a new, innovative marine fuel. ECA-oil is an affordable and simple 
solution for customers that complies with the new sulfur directive.

In recent years, weak economic develop-
ment in Europe has created many 
challenges for the bunker industry. As  
the number of vessels in service has been 
reduced, so have bunker volumes. 
Meanwhile, many shipping companies  
have been forced to make necessary cost 
savings. Fuel consumption has been 
reduced by slow steaming – reducing ship 
speed. Despite the tough conditions, Stena 
Oil has increased its volumes by 20 percent 
in Scandinavia, this financial year, and 
turned a negative result into a positive one. 
This is mainly thanks to a new, innovative 
fuel that meets the requirements for lower 
sulfur emission levels.
– Stena Oil is a safe and reliable partner that 
always strives to develop new solutions which 
benefit our customers. Our innovative work 
concerning the challenges of the new ECA* 
directive is one example of this, says Jonas 
Persson, Managing Director of Stena Oil.

New requirements for lower sulfur levels in 
marine fuel came into force in the Baltic 
Sea, North Sea and English Channel at the 
start of 2015. Stena Oil made the necessary 
adjustments to its operations and 
infrastructure well ahead of this date.
– For ship owners, these requirements 
meant major investments in onboard flue 
gas cleaning or switching to gasoil, which 
is considerably more expensive. We wanted 
to explore the possibility of solving the 
problem in a more economically sustainable 
way, says Jonas Persson.

In collaboration with several oil companies, this 
work was initiated last year in order to develop 
a hybrid solution that would keep customers’ 
bunkering costs down, while meeting the sulfur 
level requirements. Rigorous testing and 
research resulted in a brand new, high-quality 
product – ECA-oil. The opportunity to 
“test-drive” the fuel 
within the Stena Sphere, 
on Stena Line’s extensive 
liner fleet, has provided 
valuable reference 
information.
– ECA-oil has resulted in 
cost savings and 
environmental benefits for our customers, says 
Jonas Persson. This product has incredibly high 
potential and can offer our customers a really 
good solution, at a competitive price and with 
minimal conversion costs.

During the year, Stena Oil’s slops and sludge 
service – disposing of flushing water and 
engine room waste – has grown.
– In conjunction with bunker deliveries, we can 
take waste back with us. We are focusing on 
this business, as it reduces transportation and 
gives effective environmental benefits. We 
pass the waste on to Stena Recycling, who 
purify the water and return it into circulation. 
The waste is converted into heating oil and sold 
to customers in the cement industry, amongst 
others. It is a complete solution with many ben-
efits, says Jonas Persson.

* ECA – Emission Control Area

INNOVATIVE FUEL BENEFITS 
SHIPPING COMPANIES

“Stena Oil is a safe and 
reliablepartnerthatalways
strives to develop new 
solutionswhichbenefit 
ourcustomers.”
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FINANCE

During the year, Stena Metall Finans has gradually reduced  
market risk, while succeeding to generate good returns.

GOOD RETURNS  
WITH REDUCED  
MARKET RISK

Stena Metall Finans serves two functions. 
It acts as the Group’s internal bank and 
conducts investment business.
Jonas Höglund, CFO of the Stena Metall 
Group, explains that in the 2014/2015 
financial year the Group’s internal bank 
issued a SEK 600 million bond loan listed 
on the Oslo Stock Exchange – Nordic ABM 
– and extended a credit agreement with  
a bank syndicate.
– The internal bank has continued to 
focus on the development of a stable and 
efficient way to manage cash flow and 
financial risks.
Peter Gustafsson, Managing Director of 
Stena Metall Finans, looks back on another 
successful year in which a proven business 
model continued to perform well.
– By diversifying our portfolio, we have 
managed to create very good returns  
with low volatility.

MANAGEMENT OF EXCHANGE  
RATE EFFECTS

The best possible balance is always sought 
between assets and liabilities and between 
revenue and expenses in foreign currency. It 
is important for the Stena Metall Group that 
it finances its operations in the right currency. 
Other projected flows are continuously 
hedged using forward exchange contracts.

LIQUIDITY AND FINANCING

The Group’s external financing is secured 
through the bond market and the banking 
system. 

INVESTMENT ACTIVITIES

The financial portfolio consists of four  
individual parts: the base portfolio, 
non-correlated assets, private equity  
funds and opportunistic investments.

AREAS OF RESPONSIBILITY

The responsibilities of Stena Metall Finans 
include:

•  Responsibility for the Group’s cash 
management.

•  Contributing to short and long-term 
earnings by efficiently managing the 
Group’s liquid assets.

• Monitoring financial markets.

•  Weighing risk levels in the Group’s 
customer credits and managing the 
credit portfolio. 

•  Ensuring the Group’s access to  
long-term financing.
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FINANCE

AB STENA METALL FINANS

Stena Metall Finans handles financial activities 
and internal banking within the Group in Göteborg 
and Zug, Switzerland. The company has seven 
employees.

Managing Director Peter Gustafsson

*  All graphs on this page refer to prices during the  
period September 1, 2012 through September 16, 2015.  
All graphs refer to monthly figures. 
Sources: MBR and Stena Metall.

Exchange Rates *

Morgan Stanley World Index, USD *

Stockholm Stock Exchange’s OMXS30 Index *

VIX Volatility Index *Maturing Bond Loans (SEK million)
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THE STENA SPHERE

*   Stena Metall’s figures cover the period September 1, 2014 through August 31, 2015.  
For the other companies, the period covered is January 1, 2014 through December 31, 2014.

BUSINESS AREA *

FERRY LINES

SALES SEK 12,246 MILLION

PROFIT SEK -60 MILLION

OFFSHORE DRILLING          

SALES SEK 8,425 MILLION

PROFIT SEK 758 MILLION

SHIPPING

SALES SEK 3,572 MILLION

PROFIT SEK 14 MILLION

REAL ESTATE

SALES SEK 3,139 MILLION

PROFIT SEK 1,578 MILLION

NEW BUSINESSES

SALES SEK 6,696 MILLION

PROFIT SEK 331 MILLION

FINANCE/OTHER

SALES SEK 65 MILLION

PROFIT SEK 251 MILLION

RECYCLING, ENVIRONMENTAL  
SERVICES AND TRADING

SALES SEK 19,733 MILLION

PROFIT SEK 481 MILLION

STENA METALL AB

Stena Metall Finans

Stena Metall

STENA SESSAN AB

Shuttle tankers

Concordia Maritime
 (52%) 

MEDA (20,7%) 
Beijer Electronics (29,8%)

STENA AB

Stena Line

Stena Drilling 
Shuttle tankers

Stena Bulk 
Stena RoRo,  

Stena Teknik, NMM

Stena Fastigheter 
Stena Realty

Stena Adactum

Stena Finans
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STENA SPHERE

The Stena Sphere is comprised of three parent 
companies, wholly owned by the Sten A. Olsson 
family – Stena AB (publ), Stena Sessan AB and 
Stena Metall AB – in addition to their wholly,  
or partly owned, subsidiaries.

The partly owned company, Concordia Maritime AB 
(publ), which is listed on NASDAQ OMX Stockholm, 
is 52 percent owned by Stena Sessan AB

Total sales for the Stena Sphere amounted to  
SEK 52,017 million*.

Number of employees in the Stena Sphere

Net sales (SEK million) *



Nordiska Miljömärkningen Svanen

•  Färgkod PMS 354, Fyrfärgskod C-91%, M-0,0%, Y-83%, K-0,0%.
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   Blankt papper:  1080G10Y Matt papper: 354U-1070G
   NCS: 0879-G07Y NCS:     1368-G04Y

•  Miljömärket bör ej understiga 8 mm och ska minst ha den 
   storleken att texten ”MILJÖMÄRKT” och underliggande licensnummer
   är tydligt läsbara.

•  När märket understiger 2 cm i diameter kan den förklarande undertexten
   utelämnas på produkten (Trycksak), om den finns med märket på förpackningen.

Text på märket:

•  Texten ”MILJÖMÄRKT” följer märkets rundade form på ovansidan.
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Stena Aluminium AB
Box 44
SE-343 21 Älmhult 
Sweden 
Phone +46 10-445 95 00 
www.stenaaluminium.com

Visitors’ Address:
Gotthards gata 5
343 36 Älmhult

Stena Stål AB
Box 4088
SE-400 40 Göteborg
Sweden  
Phone + 46 10-445 00 00 
www.stenastal.se

Stena Technoworld AB
Box 4088
SE-400 40 Göteborg
Sweden  
Phone + 46 10-445 00 00 
www.stenatechnoworld.com

Visitors’ Address Göteborg: 
Fiskhamnsgatan 8B
414 58 Göteborg

Stena Oil AB
Box 4088
SE-400 40 Göteborg
Sweden  
Phone + 46 10-445 00 00 
www.stenaoil.com

Stena Recycling AB
Box 4088
SE-400 40 Göteborg
Sweden  
Phone + 46 10-445 00 00  
www.stenarecycling.se

Stena Recycling International AB 
Box 4088
SE-400 40 Göteborg
Sweden  
Phone + 46 10-445 00 00  
www.stenarecycling.com

Stena Metall AB
Box 4088
SE-400 40 Göteborg
Sweden 
Phone +46 10-445 00 00 
www.stenametall.com 

AB Stena Metall Finans (publ)
Box 4088
SE-400 40 Göteborg 
Sweden 
Phone +46 10-445 00 00 
www.stenametall.com

Stena Metal International AB
Box 4088
SE-400 40 Göteborg 
Sweden 
Phone + 46 10-445 00 00 
www.stenametalinternational.com

Stena Recycling A/S
Banemarksvej 40
DK-2605 Brøndby
Denmark 
Phone +45 56 67 95 50  
www.stenarecycling.dk 

Stena Technoworld A/S
Banemarksvej 40
DK-2605 Brøndby
Denmark 
Phone +45 56 67 96 30 
www.stenatechnoworld.com/da

Stena Recycling AS
Postboks 1723
NO-3998 Porsgrunn
Norway
Phone +47 91 24 79 33 
www.stenarecycling.no

Visitors’ Address:
Dokkveien 8
NO-3920 Porsgrunn 

Stena Stål Moss AS
Årvollskogen 79
NO-1529 Moss
Norway
Phone + 47 69 23 54 00 
www.stenastal.no

Stena Recycling Oy
Äyritie 8 C
FI-01510 Vantaa
Finland
Phone +358 10 802 323  
www.stenarecycling.fi

Stena Metal Inc.
200 Pequot Avenue,  
Suite 101
Southport, CT
06890 USA
Phone +1 475 888 9005
www.stenametal.com

Stena Recycling Sp. z o.o.  
Al. Krakowska 271 
02-133 Warszawa
Poland 
Phone +48 22 520 27 00   
www.stenarecycling.pl

Stena Technoworld GmbH
Langenhorner Chaussee 40
D-22335 Hamburg
Germany 
Phone +49 402 800 670 
www.stenatechnoworld.de

Stena Metall Limited,  
Zug branch 
Bahnhofplatz
CH-6300 Zug
Switzerland
Phone +41 417 28 81 21 
www.stenametall.com

Stena Technoworld srl
Via Santa Maria in Campo 2
I-20873 Cavenago di Brianza (MB)
Italy 
Phone +39 02 95335374 
www.stenatechnoworld.it
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Thanks to all our customers, partners and employees who participated in the annual review.
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This annual review can have a long life. Paper fibers can 
be recycled five or six times before they are no longer 
usable. Every day, we recycle enough paper to save an 
area of forest equivalent to 100 football pitches.




